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Introduction
	Mr. Chairman and members of the Senate Executive Committee.  My name is Kevin Wright, President of the Illinois Competitive Energy Association or ICEA, a coalition of the most active alternative retail electric suppliers (known as "ARES") operating in Illinois.  The ARES were established by the Electric Service Customer Choice and Rate Relief Law of 1997 to provide electric customers with a choice in their electric supply option.  While Commonwealth Edison and the Ameren  Illinois Companies deliver power to these customers over their "wires" distribution system, competitive retail electric suppliers are the generation source for more than half of all of the electricity consumed in the state.  Over 74 percent of the commercial, industrial, governmental, and other non-residential load is served by competitive retail electric suppliers to over 56,000 customers.

	Our customers enjoy significant savings when choosing an ARES as their electricity supplier because we provide a competitive and customized alternative to purchasing from the local utility, we understand that every customer's electricity needs are different, and we identify the energy plan that provides the most value for that customer.  It is on behalf of these customers, who drive Illinois' economy or generate vital jobs and services, that I sit here opposed to Senate Bill 2485--the Tenaska Plant authorization bill, whose 30-year $8.5 billion rate hike will have a dramatic and negative impact on consumers, government, business, and not-for-profits because of the above-market cost of this power and because no rate cap protection from plant cost increases and cost overruns exists.

ARES Customers 
	Our customers include small, medium and large-sized businesses from Rockford to Cairo, and manufacturers and commercial retail businesses from Main Street to the Fortune 500.  These business customers range from Elijah's Specialty Coffee and Tea Shop in Elmhurst, Horizon's Realty Group with 1500 residential apartments for rent across Chicago, Technology Center Solutions, a high density co-location service in Lombard, and Elite Manufacturing Technology in Bloomingdale.  And, our business customers include the established brand name retailers and manufacturers that are in many towns and cities across Illinois.

	Our customers include elementary and secondary school districts, including the Chicago Public Schools and the Illinois Energy Consortium, which represents some 425 school districts across Illinois; colleges and universities including city, state and private institutions; various Chicago hospitals, such as John H. Stroger, Jr. Hospital and many suburban and downstate hospitals including the small hospital where I was born-- Lawrence County Memorial Hospital in the rural, southeastern Illinois town of											
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Lawrenceville;  municipal and county governmental units from the City of Chicago and Cook County with their departments operating such services as O'Hare and Midway Airports, Metra/CTA, the Metropolitan Water Reclamation District to city and county governments in northern, central and southern Illinois.  Even the State of Illinois facilities outside Springfield are an ARES-served customer. Other ARES-served customers include park districts; cultural and religious institutions; sporting facilities; office buildings and condo associations; hotels, including the Illinois Hotel and Lodging Association; and restaurants and grocery stores.

Cost Impact and No Rate Cap Protection 
	The cost impact and lack of a rate cap will have a dramatic and negative impact on ARES customers.  In the ICC Report to the General Assembly, under the best case scenario, Tenaska's proposal would force all Illinois electric consumers to pay at least $286 million more for electricity annually than they would otherwise pay for a 30-year period or a minimum $8.6 billion in higher electric rates.  While the law provides residential and small commercial customers a 2.015 percent cap calculated on the 2009 base year or up to $142 million each and every year, there is unlimited exposure to the ARES-served customers for all remaining costs and cost overruns.  The ICC Report estimates that the rate impacts on residential and small commercial customers will likely approach or meet the full 2.015 percent rate cap.  According to the ICC, the power produced by the Tenaska Plant is four times current electricity prices and far above prices for any other power source.  Under the best case scenario, the added cost to the ARES-served customers would be a minimum .2 cent per kilowatt hour or $2 per megawatt hour times the ARES customer's usage.

	According to information in a letter from Senate Energy Committee Chairman Mike Jacobs, the following are examples of Tenaska's cost impact on larger electric users in Illinois.

· An industrial supply business in central Illinois with a 40,000 square-foot facility would see electric costs increase $265,025 annually and about $7.95 million for the 30-year period.

· A retail discount store in southern Illinois with 50,000 square feet of retail space would see electric costs increase $66,204 annually and $1.986 million for the 30-year period.

· A state university with about 20,000 students enrolled would see electric costs increase $208,959 annually and $6.268 million over the 30-year life of Tenaska's plant.
	
· A school district in central Illinois with 4,000 students would see electric costs increase by $29,721 annually and $891,600 over the 30-year life of the plant.
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	By the STOP Coalition's calculations, a review of the combined electricity load of major governmental units in the Chicago area illustrates a huge transfer of Chicago area taxpayer dollars to Tenaska.  For example, Chicago Public Schools, the CTA, the City of Chicago, the Metropolitan Water Reclamation District and Cook County would pay more than $5 million annually in higher electricity costs.  And, extended over 30-years, that figure rises to $150 million. 

Tenaska Will Turn Retail Electric Competition on Its Head
	Tenaska will turn retail electric competition on its head.  Forcing Illinois' 41 certified retail electric suppliers to enter into 30-year contracts for above-market wholesale power, along with potential cost overruns, will severely damage Illinois' competitive retail electric market, recognized as one of the most successful in the country.  The ICC's Report says that the Tenaska project  "could have a significant adverse impact on the retail competition model adopted by the General Assembly in 1997." Moreover, the Report states that "above-market costs of energy produced for the Taylorville Energy Center and potential cost overruns could stifle the competitive market and create significant economic impacts."

	ARES have been criticized--and rightly so--because residential competition has not developed as far and fast as competitive supply offers for commercial and industrial customers.  We have worked assiduously with the General Assembly over the last two or three years to provide regulatory tools that will encourage residential choice and competition.  As a result of those efforts, an electric choice program for residential customers began last fall in the Ameren service territory and will begin in the ComEd service territory by the first quarter of next year.

	 But, I assure you that the Tenaska Plant, if approved, will effectively kill retail choice for residential customers just at a time when realistic supply offers and legislative tools will be available. There are two reasons.  First, residential customers, who choose an ARES for their electricity, will not be protected by the rate cap.  As their rates rise, they will return to the utility because the utility rate will be capped and will be lower.  Second, residential customers already on utility supply will have no incentive in choosing an ARES for their electric supply because the ARES rate will be uncapped and subject to ever-increasing rate hikes.  

History Has a Way of Repeating Itself 
	History has a way of repeating itself.  Several committee members have asked whether the Tenaska proposal is a step backwards to rate regulation.  For 100 years, Illinois was a traditional rate regulated utility model until 1997 when it rejected that model in favor of a competitive model after multiple rate increases, plant cost overruns, electric prices among the highest anywhere, and a near rebellion by the business community.  Generation was divested and today competes in the marketplace to provide consumers with the best price.
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	Now, we are being asked by Tenaska, the 16th largest privately-held company in the US, to single out one form of generation with a particular product for a 30-year contact at a guaranteed rate  
paid by consumers.  In Illinois, under electric restructuring, if this project is viable, it should be financed by investors and Tenaska's shareholders (and the risk and reward that comes with that), not on the backs of utility ratepayers or ARES customers.

Conclusion  
	I conclude my testimony with two quotes.  

	The first is from the ICC Report to the General Assembly: "After careful review of the Facility Cost Report, the Commission concludes that the Taylorville Energy Center facility features high costs to ratepayers with uncertain future benefits, and uncertainties that potentially add to already significant costs."

	I'm a bit of a geek, and as such, I went through the transcripts when Tenaska was debated in the House and found the bill's major sponsor in the House, Representative Gary Hannig, state the following: "Let me be the first to say if the proposal comes back with a number that is significantly higher than the going rate, then I would be the first to say that we should not do this plant."   Well, the Report is in and the proposal has come back with a number that is significantly higher than the going rate. We should heed former Representative Hannig's wise words and 'not do this plant'."

	Thank you for your attention, and I will be happy to take the committee's questions at the proper time.
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